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Cuthman Capital on track with
best year yet in global multi-strategy

Boutigue manager Cuthman Capital achieves 2011% annualised returns since
inception in 2021, blending global strategies with real estate and tech insights

outique fund manager Cuthman

Capital has passed the three-year

mark with its worldwide multi-

strategy hedge fund, returning a
net annualised 20.11% (cumulative 89.79%)
since launch in July 2021.

Managed by experienced duo Tobie
Lochner and Peter Wille, the Cuthman SDR
Prescient QI Hedge Fund (A class) gained
a net 31.12% in 2024, its strongest calendar
year to date.

After posting an impressive 22.66%
gain in its first full year in 2022, the fund
made a modest increase of 0.56% in 2023.
The strong performance in 2022 earned it
top honours at the 2022 HedgeNews Africa
Awards, winning the title of Best New Fund
and the winner of the Global Fund category.

Before co-founding Cuthman, Lochner
was a shareholder and managing director of
Peregrine Capital, where he spent 11 years
as an investment analyst and portfolio man-
ager.

Wille was previously head of research
at Nedbank Private Wealth, having joined
BoE Private Clients in 2005. He managed
the investment team and co-managed the
Nedbank Private Wealth Equity Fund and
the Nedgroup Investments Private Wealth
Preference Share Fund.

“We are reasonably happy with the fund’s
performance since inception,” says Lochner.
“Over a rolling two years, we have done
well. Historically we've done a fair amount
of work in the real estate sector and we have
some favourites in the space. In 2023, rates
went up faster than anticipated, which had
negative implications for some of our hold-
ings and also created opportunities. Assets
we liked got cheaper, which set us up nicely
for the subsequent year.”

As an early-stage business, the Cuthman
team has focused on investing in a small uni-
verse of stocks that they know very well.

“We are prepared to take more risk with
things we know well, knowing that it can
swing in both directions,” says Lochner.
“We continue to broaden our investment
universe and have been doing a lot of work
in digitisation (with Al as a subset) and the
energy transition. These are very future-
facing sectors that you cannot access via the
Johannesburg Stock Exchange. We have
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“The portfolio is
balanced but still fairly
concentrated in things
we understand. We like
to play offence, while
considering the risk

of permanent capital
impairment. We look
at things we know well,
which should result

in better long-term
returns.”

Tobie Lochner

started to put on positions in the fund.”

“With real estate you can project cash
flows 15 years forwards, it is predictable,
whereas the technology space can change
quickly.”

Wille notes that the team makes good
use of the flexibility it has as a rand-priced,
South African regulated worldwide QIF,
with ideas that range from small caps to
large global mega-caps, across geographies
and asset classes. For example, within real
estate, they transitioned from equity to fixed
income.

“Different markets and asset classes occa-
sionally dislocate at different times creating
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interesting opportunities if you are nimble,”
he says. “While we focus chiefly on long/
short equity positions, our flexible mandate
gives us the capability to achieve the best
risk reward, especially in areas like corporate
credit linked to real estate.”

“In the property sector, we didn’t want
to throw the baby out with the bath water.
Things had to be really cheap for us to invest
and with German real estate debt, which is
high-yield and investment grade, we got
the comfort we needed to add a substantial
weighting, which played out well.”

Cuthman took positions in German real
estate debt in June 2023 which the team sold
last year, giving significant upside in a rela-
tively short space of time.

The portfolio currently comprises 24 long
positions and 14 short positions, with the
bulk of exposure in equities and real estate
and lesser allocations to high-yield debt,
fixed income, forex derivatives and cash.
Geographically, it has exposure in North
and South America, Asia, Europe, Australia
and Africa.

“The portfolio is balanced but still fairly
concentrated in things we understand. We
like to play offence, while considering the
risk of permanent capital impairment,” says
Lochner. “We look at things we know well,
which should result in better long-term re-
turns. We have exposure across geographies
and different types of assets as well as for-
eign exchange, seeking asymmetry off a low
base.”

Looking at the year ahead, the pair note
that US sentiment is optimistic and could
overshoot, with the S&P averaging a for-
ward price-earnings ratio of 22 times, when
historically it has been at 16.

“If we have good growth in the US, it is
justified, but it is anyone’s guess at this stage.
If Al optimism has already been priced into
the market, then it is possible that for the
next 10 years equity investors will get muted
returns.”

He adds that while there are many “won-
derful” technology businesses, they have
high margins and strong balance sheets,
which may weaken for the first time due to
the significant Al capex they are planning
for the short to medium term. “Moving from
net cash to net geared balance sheets may



impact ratings on a forward-looking basis.”

In China, negative sentiment has “prob-
ably overshot”, says Lochner, adding that
a second Trump presidency in the US has
reset political risk to equal globally. Europe
now has among the cheapest money in the
world, giving it an advantage in a low-
growth environment.

“It becomes a matter of at what price do
you invest? When is it cheap?” says Lochner.
“China is a global leader in the energy tran-
sition, and both Al and electric vehicles need
alot of power. As China continues to transi-
tion to local energy supply it will continue
to lead global manufacturing on cost com-
petitiveness. We are invested in China and
are looking for more businesses with strong
balance sheets at current prices.”

In emerging markets, the team looked for
a country where they could go long critical
minerals and metals needed for the energy

transition, with an asymmetric risk profile.
“We have found one and it is not South Af-
rica,” says Lochner.

In South Africa, the outlook has improved
with a new (if fragile) GNU government in
place, making tail risks slightly lower, but he
cautioned that the 10-year growth outlook
should not be overestimated just because the
base is soft.

Cuthman’s investment ideas rely on in-
tensive research, and the team digests in-
formation from wide-ranging sources, then
applying a global filter to examine invest-
ment opportunities.

“We cast the net wide enough to im-
prove our peripheral vision so that we do
not miss anything big. One of the biggest

determinants of how we allocate capital is

foreign exchange performance and inflation
differentials,” says Wille. “For example, the
Japanese yen looks interesting as a negative-
beta haven currency. If the US abandons its
safe-haven status, there is an argument for
putting dollars into yen.”

“In theory if very little has changed in a
market, eventually it will probably be priced
to perfection,” says Lochner. “We look to
find areas where things are changing, and
then we look for an information advantage.
For example, energy and digitisation are not
unique themes and in some areas are already
well priced and stand to be affected by re-
tail investor sentiment. We do the work, we
look for new insights and take time to build
positions.”

Cuthman Capital has a stable and skilled
team of eight staff, including Tertius Pelser,
Ivan Basson, and Joshua Stevens as analysts,
while Dirk Visser, principal consultant at the
Centre for Sustainability and Business at the
Melbourne Business School in Australia, is
strategic adviser.

Thandi Wille, a commercial attorney, is
COO, responsible for legal and operational
support, while Justin Klassen is chief finan-
cial ofhcer, overseeing the financial and
fund operations.

With a concentrated focus on a single
high-conviction portfolio, it has assets
under management of R796 million as
at the end of December 2024.
While the fund is rand-denom-
inated, Cuthman has chosen a
hard-currency  benchmark,
using SDR (special draw-
ing rights) interest rates,
in line with its total-
return investment
objectives. SDR is the
IMF’s  international
reserve ‘currency’,
consisting of a weighted
basket of global currencies
(US dollar, euro, Chinese
yuan, British pound and Japa-
nese yen). As a worldwide fund,
the net asset value (NAV) is less
than 10% exposed to the rand.
Cuthman offers three unit classes to the
public, with different fee structures, includ-
ing a new fee class with 2% base and 20%
performance fees.

“We think our team is big enough and
skilled enough to play a good game, as a
business we are financially sustainable and
can handle a 50% drawdown in assets. We
look forward to increasing our assets under
management and delivering good returns
for our investors,” says Lochner.

“We are dedicated to managing a focused
global best-ideas mandate, protecting and
growing wealth over the long-term by in-
vesting in opportunities worldwide.”

Peter Wille and Tobie Lochner
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